


HIGHLY INFLUENTIAL PHYSICIANS STUDY

HIGHLY Information transmitted to highly
INFLUENTIAL mﬂuermal phyS|C|an§ dges not stop
at their desks. As this independent
PHYSICIANS study shows, it's passed on to
AND THEIR countless other physicians through
INFORMATION the teaching, publishing, policy-
SOURCES setting and research of their

influential colleagues.

It's vitally important to identify highly influential
physicians and the way they gather information. The
study you hold in your hands was designed to do just
that. The Highly Influential Physicians Study...

- IDENTIFIES HIGHLY INFLUENTIAL PHYSICIANS
in four specialties.

HIGHLIGHTS THE DIFFERENCES in professional
practice and information-gathering between highly
influential physicians and their less-influential
colleagues.

- DETERMINES THE INFORMATION SOURCES highly
influential physicians consider most important.

- IDENTIFIES THE MEDICAL JOURNALS they consider
most important.

- EXPLORES THE WAYS THEY USE these journals.

HOW THE STUD
WAS CONDUCT]

The study was condug
in four specialties:
- Cardiology
- Infectious d|sea se

at random fromthe Amerlcan Medrcal Assoaaﬁon
--.'membershlp list. The
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THE SAMPLING d B )
STRATEGY & RESPONSES Sl Y was con ucted
as of August 16, 2004 by mail, with each
physician receiving
MAILED RETURNS a three-page question-
Cardiology . ......... 1000 198 naire, cover letter,
Infectious disease.... 1000 262 5 TheCk a|nd prepaid
Internal medicine. . . .. 1000 248 RO
Oncology —........ 1000 245 The questionnaire

included both a practice
profile and a profile

of information-gathering practices. It was developed with
the assistance of physicians in each of the four specialties
and was pre-tested for clarity and relevance. The New
England Journal of Medicine was not identified as the
sponsor of the study.

To obtain a statistically valid sample, two mailings were
made: the first on June 1, 2004 and the second on July
1,2004. On August 16, 2004, when the study was
closed for tabulation, 953 questionnaires had been
received for a 24% response rate.

The Matalia Group, Inc., an independent research
organization, designed, administered and analyzed the
study in accordance with accepted research methodology. 3



Y INFLUENTIAL PHYSICIANS STUDY

IDENTIFYING HIGHLY
INFLUENTIAL PHYSICIANS

Highly influential physicians were identified on the basis of the practice profile
in the study questionnaire. Twelve items were used to create a multifaceted
definition of physician influence, including:

TIME spent in peer-influence activities like teaching, consulting and research
PATIENTS treated by referral

POSITIONS of leadership in professional societies

CONTRIBUTIONS to treatment guidelines

CONTRIBUTIONS to peer-reviewed journals

PARTICIPATION in clinical trials

PARTICIPATION in medical meetings.

Responses to the profile questions were weighted, and the weighted scores
were combined to develop an aggregate influence score for each respondent.
Respondents were then divided into three groups according to aggregate
influence scores. Those in the top third were characterized as physicians of high
influence, as follows:

INFLUENCE AGGREGATE NUMBER
STATUS INFLUENCE SCORE OF PHYSICIANS
High 15 Of more 233
Medium 10-14 264

Low g or less 456




HIGHLY INFLUENTIAL
PHYSICIANS:
A PRACTICE PROFILE

The study revealed how great the differences are between highly influential
physicians and their less-influential colleagues, both in terms of their activities and
their positions. There are also significant differences in the ways highly influential
physicians use medical journals.

Highly influential physicians are likely to...
PRACTICE in hospitals and academic medical centers
SPEND TIME on activities like teaching, research and policy-setting
SEE most patients by referral
HOLD leadership positions in their practices and in medical societies

AUTHOR treatment guidelines, publish articles in peer-reviewed journals,
serve as reviewers and editors of medical journals, and speak, moderate
or chair professional meetings

PARTICIPATE in clinical trials

USE medical journals to prepare clinical seminars and lectures, cite
in manuscripts, track the work of other physicians and set up or design

clinical trials

HIGHLY
INFLUENTIAL
PHYSICIANS ARE
SIGNIFICANTLY
DIFFERENT

THAN THEIR
LESS-INFLUENTIAL
COLLEAGUES
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FLUENTIAL PHYSICIANS: A PRACTICE PROFILE

OVER HALF OF HIGHLY INFLUENTIAL PHYSICIANS
PRACTICE IN A HOSPITAL OR ACADEMIC MEDICAL CENTER

HIGH MEDIUM Low
INFLUENCE INFLUENCE INFLUENCE

University hospital or hospital @ .
BASE: 232 BASE: 263 BASE: 451

ALMOST TWO-THIRDS HOLD LEADERSHIP POSITIONS
IN THEIR PRACTICE SETTINGS

HIGH MEDIUM LOwW
INFLUENCE INFLUENCE INFLUENCE

Leadership position
in practice setting
BASE: 220 BASE: 220 BASE: 286

THEY SPEND ALMOST HALF THEIR TIME IN ACTIVITIES
THAT INFLUENCE THEIR PEERS

HIGH MEDIUM Low
INFLUENCE INFLUENCE INFLUENCE

% of time spent in teaching, '
consulting, administration
and research BASE: 200 BASE: 264 BASE: 451



THEY SERVE IN LEADERSHIP POSITIONS IN THEIR MEDICAL
SOCIETIES

HIGH MEDIUM Low
INFLUENCE INFLUENCE INFLUENCE

Leadership position
in local or state
medical society BASE: 227

BASE: 263 BASE: 451

HIGH MEDIUM Low
INFLUENCE INFLUENCE INFLUENCE

Leadership position
in national or international
medical society

BASE: 227 BASE: 263 BASE: 451

THEY SERVE AS AUTHORS OR REVIEWERS
OF TREATMENT GUIDELINES

HIGH MEDIUM Low
INFLUENCE INFLUENCE INFLUENCE

Author/reviewer
for a publication or
professional society

BASE: 230 BASE: 261 BASE: 452
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NFLUENTIAL PHYSICIANS: A PRACTICE PROFILE

ONE-THIRD TYPICALLY SEE ONLY PATIENTS REFERRED
BY COLLEAGUES IN THEIR SPECIALTY

HIGH MEDIUM Low
INFLUENCE INFLUENCE INFLUENCE

0 0,
@BASE: 226 .BASE.' 251 .BASE.‘ 438

THEY SERVE AS MEDICAL JOURNAL EDITORS OR REVIEWERS

HIGH MEDIUM LOwW
INFLUENCE INFLUENCE INFLUENCE
Editor or Editor-in-Chief . .
BASE: 229 BASE: 254 BASE: 445
HIGH MEDIUM LOW
INFLUENCE INFLUENCE INFLUENCE

BASE: 229 BASE: 254 BASE: 445



85% PUBLISH IN PEER-REVIEWED JOURNALS

HIGH MEDIUM LOw
INFLUENCE INFLUENCE INFLUENCE

0
eBASE: 233 @BASE: 263 .BASE.’ 453

ALMOST 90% PARTICIPATE IN CLINICAL TRIALS

HIGH MEDIUM LOwW
INFLUENCE INFLUENCE INFLUENCE

Served as investigator
in last three years
BASE: 231 BASE: 261 BASE: 451

Published article
in peer-reviewed journal
in last three years
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INFLUENTIAL
PHYSICIANS

DEPEND

ON MEDICAL

JOURNALS

NFLUENTIAL PHYSICIANS STUDY

HIGHLY INFLUENTIAL
PHYSICIANS AND THEIR
INFORMATION SOURCES

Medical journals are more important to highly influential physicians than any other

source of medical information.

In all four specialties studied, JOURNALS are the most important information
source for influential physicians.

In all specialties, there is a wide gap between the top two or three journals
and the remaining journals in terms of readership.

Other important information sources include MEDICAL MEETINGS, TEXTBOOKS
AND REFERENCES, and EXPERT COLLEAGUES.

PHARMACEUTICAL COMPANY SOURCES like detail representatives and
company-based materials are significantly less important as information

sources.

You'll find detailed information about these information sources on the data
sheets enclosed.
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HIGHLY INFLUENTIAL
PHYSICIANS AND THE
NEW ENGLAND JOURNAL
OF MEDICINE

The New England Journal of Medicine ranks in the top three journals among highly
influential physicians in all four specialties.

NEJM ranks FIRST among internal medicine and infectious disease specialists,
SECOND among oncologists, and THIRD among cardiologists.

Between 86% and 98% consider it a “MUST-READ” journal.
50% to 75% read EVERY ISSUE.

85% to 99% SUBSCRIBE PERSONALLY or read others’ copies.
64% to 77% PAY TO SUBSCRIBE to it personally.

NEJM is the first choice in three of the four specialties for MEETING CME
REQUIREMENTS.

NEJM is the first choice in all four specialties for SUBMITTING MANUSCRIPTS
for publication.

1

HIGHLY
INFLUENTIAL
PHYSICIANS
DEPEND ON THE
NEW ENGLAND
JOURNAL

OF MEDICINE
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FLUENTIAL

PHYSICIANS STUDY

HIGHLY INFLUENTIAL PHYSICIANS USE THE
NEW ENGLAND JOURNAL OF MEDICINE

IN ACTIVITIES THAT INFLUENCE OTHER PHYSICIANS

HIGH MEDIUM Low
INFLUENCE INFLUENCE INFLUENCE
To prepare clinical seminars, 65% 48% 28%
lectures or journal articles
To cite in a manuscript 35 28 12
bibliography
To track the work of others 34 22 11
with similar research interests
To prepare practice guidelines 34 30 2]
or clinical algorithms
To set up or design a clinical trial 19 6 6
BASE: 233 BASE: 264 BASE: 456

You'll find detailed information about information sources, medical journals

and the ways highly influential physicians use them on the data sheets enclosed.

To find out more about any aspect of this independent study, contact your New
England Journal of Medicine regional sales director.
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REGIONAL SALES DIRECTORS

New England, Midwest and West Coast

Chrissy Miller

Tel: 5087753995
Fax: 781-647-5785
cmiller@nejm.org

Philadelphia Metro, Mid-Atlantic and Southeast

Lew Wetzel

Tel: 610-566-6152
Fax: 610-892-0462
lwetzel@nejm.org

New York, Connecticut and Northern New Jersey

Wayne Wickman

Tel: 973-476-1696
wwickman@nejm.org

The NEW ENGLAND
JOURNAL MEDICINE

860 Winter Street, Waltham, MA 0245
WWW.NEJMADSALES.ORG



